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If you are caring for a family member with a disability, a special needs 
trust (also called a supplemental needs trust) can be an important planning 
tool to help provide for your loved one.  When an individual with a disability 
receives financial support from public benefits such as Supplemental 
Security Income (SSI) or Medicaid, there are strict income and resource 
limits for that individual. An inheritance, a legal settlement or even a 
large gift can push that individual over the limits and disqualify them for 
public benefits.  Transferring those assets that the individual receives to a 
special needs trust preserves their eligibility for public benefits while also 
setting aside funds to enhance their quality of life by paying for expenses 
not covered by public benefits such as education, private nursing care, 
insurance, eyeglasses, hearing aids, dentures, assistive technology,  and 
other personal items. 

There are three basic types of special needs trusts: first-party special 
needs trusts, third-party special needs trusts and pooled trusts.  First-
party trusts are established with the beneficiary’s own assets.   Prior to 
2016, only a parent, grandparent or court could establish these trusts, 
but now the individual with a disability may establish the trust themself.  
These types of trusts are often used when the person with a disability 
receives a legal settlement (e.g., personal injury) or an inheritance.  The 
beneficiary must be under the age of 65 to establish a first-party trust, and 
the trust must be irrevocable and include a Medicaid payback provision 
that reimburses the state for benefits provided to the beneficiary.  Third-
party trusts are established and funded by someone other than the 
person with a disability, typically parents, grandparents, or other family 

What You Need to Know About 
Special Needs Trusts

Are Your Beneficiary 
Designations  
Current? 
Reviewing your beneficiary 
designations annually is a simple 
but critical part of keeping your 
estate plan current. Major life 
events such as marriage, divorce, 
births, deaths, or changes in 
financial goals can make existing 
designations outdated. Because 
beneficiary designations override 
wills and trusts, it is important 
to ensure they align with your 
overall estate plan. 
 
A yearly review can help prevent 
unintended outcomes, reduce 
family conflict, and ensure your 
assets are distributed according 
to your wishes. Should you have 
any questions about beneficiary 
designations, please contact 
your Wealth Advisor.
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     For many, charitable giving is an important part of their overall financial 
and legacy planning strategy. Two common vehicles used to support 
philanthropic goals are private foundations and donor-advised funds 
(DAFs). While both offer tax benefits and the opportunity to create a lasting 
charitable impact, they differ significantly in cost, complexity, control, and 
administration. Understanding the advantages and limitations of each can 
help determine which option best aligns with a family’s objectives. 

     What is a Donor-Advised Fund? A DAF is a charitable giving account 
established through a sponsoring public charity, such as a community 
foundation or a national charitable organization. Donors make irrevocable 
contributions of cash, securities, or other eligible assets and receive an 
immediate income tax deduction. The assets can then be invested and grow 
tax-free, while the donor recommends grants to qualified charities over time.

     There are several advantages to a donor-advised fund. First, they are 
simple and cost-effective to establish and maintain. There is an immediate 
tax deduction when contributions are made. Donors can contribute 
appreciated securities and potentially avoid capital gains taxes. No 
separate tax return or legal entity is required. DAFs also allow for flexible 
timing. Donors can make charitable contributions now and decide which 
organizations to support later. Investment growth within the account is 
generally tax-free. For many individuals and families, particularly those 
beginning their philanthropic journey, a DAF offers an efficient and flexible 
way to organize charitable giving without significant administrative 
responsibilities.

     It is important to note potential drawbacks as well. Regarding donor-
advised funds, the sponsoring organization retains legal control of the 
assets. Donors provide recommendations rather than having final authority 
over grants. In addition, there is less public visibility and recognition for 
charitable activities as there could be with private foundations.

     What is a Private Foundation? A private foundation is a separate legal 
entity, typically established as a nonprofit corporation or trust and funded by 
an individual, family, or business. Foundations can make grants to charities 
and, in some cases, operate their own charitable programs.  

     Private foundations have their own set of advantages. The donor has 
maximum control over grant-making decisions and charitable objectives. 
Private foundations allow multiple generations to participate in governance 
and the flexibility to employ staff. There is greater visibility and recognition 
through a family-named foundation.  

     Private foundations also have their own disadvantages. They typically 
have higher startup and ongoing administrative costs. There are more 
complex legal, tax, and regulatory requirements, including annual tax filings 
and recordkeeping obligations. Private foundations are also subject to 
annual distribution requirements and additional IRS oversight. 

     As charitable giving continues to play an important role in comprehensive 
wealth management, evaluating the appropriate structure can help maximize 
both philanthropic impact and financial benefits. We encourage clients to 
discuss charitable planning strategies with their financial, legal, and tax 
advisors to determine the approach that best supports their personal values 
and long-term goals.

Donor-Advised Funds vs.  
Private Foundations

members.  A third-party trust 
may be established through usual 
estate planning tools such as wills 
and trusts by including special 
needs trust provisions in those 
documents.  No Medicaid payback 
provision is required.  Finally, a 
pooled trust is a trust managed 
by a non-profit organization that 
pools resources from multiple 
beneficiaries for investment 
purposes yet maintains a separate 
account for each beneficiary.  
Pooled trusts are a good option 
for a disabled individual who might 
receive a smaller amount of money, 
since administration costs are 
usually lower than other types of 
special needs trusts.

The role of trustee in a special 
needs trust is especially important 
as that person or institution must 
follow the rules of each state and/
or benefit program when making 
distributions to the beneficiary in 
order to avoid disrupting benefits 
for that beneficiary.  It is important 
to choose a trustee who knows and 
understands the applicable rules.  
In addition, it is important to choose 
an attorney to draft the special 
needs trust who understands the 
provisions that must be included 
such as a Medicaid payback 
provision (if required) and language 
that distributions to the beneficiary 
may only “supplement” and not 
replace government benefits.

Special Needs Trusts are 
an important planning tool for 
individuals with disabilities 
and their families.  In the next 
newsletter, we will explore how you 
can incorporate a special needs 
trust into your estate plan and also 
explore how these trusts can work 
together with ABLE accounts to 
provide financial security for your 
loved one.

Special Needs Trust   
continued...
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For many young adults, saving 
money can feel complicated and 
overwhelming. Whether it’s saving for 
the down payment on a home or the 
purchase of a new car, the prospect 
of even knowing where to start can 
seem insurmountable. By applying 
a simple “three buckets” framework 
of short-term, medium-term, and 
long-term buckets, the savings goals 
become an easy to define process. 
Each bucket serves a distinct purpose 
and knowing which bucket to fill 
first can transform an overwhelming 
financial picture into a manageable 
plan. 

The short-term bucket covers 
immediate needs, including monthly 
expenses, credit card balances, and 
a small emergency fund. The long-
term bucket is retirement, which is 
addressed by self-directed IRAs or 
an employer sponsored retirement 
plan. But the middle bucket, which is 
for goals two to seven years out, is 

where most young adults struggle. 
Buying a first home, saving for a 
wedding, or replacing a car can 
compete for these savings dollars. 

Start by identifying exactly what 
you are saving for and how much 
it will cost. A down payment, an 
engagement ring, or a new car, and 
attach a number and a timeline to 
it. That math tells you how much to 
set aside each month. Prioritization 
matters, too. You may want to 
eliminate high-interest debt before 
funding a car purchase or build the 
ring fund before the house fund.  

Once the goal is defined, automate 
the savings. Consistent transfers 
from your paycheck or checking 
account into a dedicated savings 
or investment account remove 
the temptation to spend what you 
intended to save. Even modest 
contributions compound meaningfully 
over time.

The investment strategy also 
depends on your timeline. Goals 
within two years belong in a high-
yield savings account, which are 
liquid, stable, accessible. Goals 
three to seven years out may be 
best served in a taxable investment 
account, where market exposure 
has time to work in your favor. 
As your timeline shifts, adjust 
accordingly — move toward cash as 
the goal approaches, toward equity 
investments if it moves further out. 

Monitor your progress regularly. If 
you are falling behind, increase your 
contribution. If you are ahead, stay 
the course. You can never save too 
much. 

Having a clear plan across all three 
buckets is the foundation of financial 
confidence. If you need help building 
yours, your Great Plains wealth 
advisor is available to help you get 
started.

The Three-Bucket Approach to  
Saving for Young Adults

Trump Accounts:  
What Are They and Who Can Open One?

Trump Accounts, also called 530A accounts, are a new type of 
tax-advantaged investment account for children who are under 18 
for the entire calendar year the account is opened. If the child was 
born between January 1st, 2025, and December 31st, 2028, the US 
Treasury will deposit a $1,000 “seed” into the account. Designed 
to give children a financial head start, the account is owned by the 
child and managed by the parents or guardians through the US 
Government and acts like a custodial IRA for minors until  
age 18.  

To open the account for your child, you will first complete IRS Form 
4547 from the official site, TrumpAccounts.gov. After the form is filled 
out, you will receive an activation email with instructions to complete 
the process. Annual contributions are limited to $5,000 coming from 
family, friends, charities, and employers (employers have an annual 
limit of $2,500).  

Contributions to Trump Accounts are generally after tax and are not 
tax-deductible. Upon the child turning 18, the account transitions to 
a traditional IRA framework where withdrawals are taxed as ordinary 
income and subject to penalty if withdrawn before age 59½ unless 
for qualified expenses like education or a first home purchase. The 
accounts will go live on July 4th, 2026. Go to TrumpAccounts.gov 
to learn more or contact your Great Plains wealth advisor for further 
information.

Understanding Fair Fund and 
Class Action Distributions 

You may occasionally receive unexpected 
checks in the mail related to your 
investment accounts. Two common 
sources are Fair Fund distributions and 
class action settlements. 

A Fair Fund is created by the SEC when 
it recovers money from companies or 
individuals who harmed investors. Those 
funds are then distributed directly back to 
affected investors by check. If you receive 
one, it is legitimate — you can deposit it at 
your bank or forward it to Great Plains to 
be deposited into your account. 

Class action settlements work similarly 
but are handled differently. Great Plains 
can receive these distributions on your 
behalf and deposit them directly into your 
account, so no action is required on your 
part. 

If you receive a check you don’t recognize 
or have any questions, please reach out to 
your Great Plains wealth advisor.
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To be a premier provider of wealth management 
and trust services to families across generations.  
We shall deliver responsive, reliable, and informed 
service combined with a commitment to achieving 
the stated goals of our clients and their families.  We 
shall, at all times, deal honestly and respectfully with 
all clients and associates.

Our Mission
Contact Us
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Our Location

Phone:                                    (913) 831-7999

Email:               info@greatplainstrust.com

Web:                   www.greatplainstrust.com

7700 Shawnee Mission Parkway, Ste 101
Overland, Park KS 66202

Proven to Prosper
South Dakota                      (605) 271-5141

Behind the Buzz of Blockbuster IPOs
For more than two decades, SpaceX relied exclusively 

on private capital markets. That changed in June 2026, 
when the company completed the largest initial public 
offering (IPO) in history. The offering raised approximately 
$75 billion and brought SpaceX to the public market at a 
valuation of $1.77 trillion. As a result, SpaceX immediately 
became one of the largest public companies in the world, 
despite losing nearly $5 billion in 2025. With two additional 
blockbuster IPOs on the horizon from Anthropic and 
OpenAI, the initial success of SpaceX’s offering has set 
a new precedent for large, high-growth companies with 
lofty valuations. As headlines continue to promote these 
companies as generational opportunities, many investors are 
understandably eager to participate. However, with three 
potential IPOs of historic size arriving in such a short period, 
it is important for investors to be aware of the potential risks 
and avoid letting emotion drive investment decisions.  

The SpaceX IPO was unique for a number of reasons. 
According to the Securities and Exchange Commission, the 
average IPO in recent years has typically raised between 
roughly $150 million and $250 million in proceeds, making 
SpaceX’s $75 billion offering hundreds of times larger than 
a typical IPO. Because of its extraordinary size, SpaceX is 
immediately relevant to many market indexes, prompting 
some major index providers to change their inclusion 
rules and allow very large IPOs to bypass the traditional, 
months-long waiting period. For funds that passively track 
those indexes, inclusion can require them to buy shares 
of SpaceX, creating additional demand that is driven by 
index construction rather than a fresh assessment of the 
company’s fundamentals. Adding to the complexity is the 
relatively small tradable float, with estimates suggesting 
that only around 5% of the company’s total shares were 
initially available to trade. The remainder is held by insiders, 
employees, and pre-IPO investors, many of whom are 
subject to lockup restrictions that prevent them from 
selling until a later date. When investor enthusiasm is high 
but relatively few shares are available, prices can move 

sharply. Later, as lockups expire and more shares become 
available, the supply-and-demand balance can shift again. 
These dynamics create uncertainty around the stock’s true 
fundamental value and can lead to heightened volatility. 

A recent research report by Edward Jones examined 
the historical performance of 30 of the largest IPOs from 
companies in the Russell 3000. While these companies 
produced positive returns on average during their first day 
of trading, that early momentum faded quickly. After three 
months, the average return was -2.8%, underperforming the 
S&P 500 by nearly 6%. The underperformance persisted 
over the first year of trading, with the group’s average 
total return trailing the S&P 500 by roughly 15%. In other 
words, the initial enthusiasm surrounding large IPOs has not 
typically translated into sustained outperformance. These 
stocks were also much more volatile. Volatility measures 
how rapidly and dramatically a stock’s price fluctuates, and 
during the first year of trading, the average volatility for 
these 30 IPOs was around 52%, compared with a long-term 
average of roughly 16% for the S&P 500. These sharp price 
swings reflect the complexity often associated with newly 
public companies, including lockup periods, index inclusion, 
limited trading history, and limited operating history as a 
public company. 

Investing in an IPO requires an added level of discipline. 
With the potential for higher risk and volatility, investors 
should ask whether the opportunity aligns with their goals, 
time horizon, and risk tolerance. For most investors, a 
well-diversified portfolio built around their personal risk 
characteristics has historically been a more consistent 
approach to building long-term wealth. IPOs can attract 
significant attention, especially when the company is large, 
well-known, and tied to exciting areas of innovation. With 
additional potential IPOs on the horizon, investors should 
weigh the excitement of these offerings against the volatility 
they can bring to a portfolio especially in the short run.


